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Lesson 1 - Decorating
	
	Aims
	Learning Sequence 
	Resources and notes

	Starter activity

	
Use the skills needed in a scenario where they have to give a customer an estimate for a decorating job.

Maths skills;
Area of compound shapes

Addition, subtraction of money

Rounding

% increase and decrease

Division & Multiplication

Problem solving and sequencing of calculations.

Other skills;

Understanding the process of estimating for a job, the language involved, the VAT, and discount.

How maths is used in a real life situation.





	4 quick multiple choice questions, based on some of the key skills needed to do the task.  Suggest using mini whiteboards for this, students write down A,B,C or D discuss any misconceptions or wrong answers.  Answers: slide 2 – B, slide 3 – C, slide 4 – D (you may want to discuss how you can’t buy half a tin of paint, assume they only sell 5L tins)
	Lesson 1 ppt

It is envisioned that they work in groups or pairs for this task.

The starter gives some preparation for the maths involved and an opportunity to teach/remind those skills if required.

The lesson could be simplified by cutting out the VAT, and making only one coat of white paint, no blue.

The lesson could be made more difficult by not having the route map available, or changing the shape of the room. It could even be circular!



	Main learning 

	
	Introduce the task (slide 5) the 2 questions – how much will the customer be charged and how much will he make on the job. Discuss the meaning of the words (slide 6)
Students have the following as copies to be written on, in groups or pairs
Slide 7 – room plan with dimensions
Slide 8 – the job requirements in terms of days in labour (assume one roll of sandpaper, 1 bottle of sugar soap, 1 tub of Polyfilla).  But they should work out how much paint they need. Charge for labour plus he gets 30% off the cost of materials but does not pass that on to the customer.
Slide 9 – this is a route map through if needed, or for differentiation.
Slide 10 – the customer estimate sheet, they can draw their own logo and make up their own business name.  this is designed to be cut out and handed in.
Slides 11- 12 - answers.
	

	Plenary

	
	You could use slides 11-12 to work through the answers here, or you could discuss their thoughts -see slide 13
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